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Australia avoided the worst impact of the GFC, 
which hit America particularly hard in later 2007 
and 2008 – but we probably had a hang-over into 
the first few years of the next decade. 

Despite the gloom and doom, we felt incredibly 
positive about the future of the locksmithing and 
security industries generally. In August 2009 I 
received the business case from our team to launch 
a “showbus”, and I approved it and we got it set 
up in record time, and launched in early 2010. The 
showbus was loaded with key cutting machines, 
tools, displays and so-on, and we’ve got photos of 
it travelling right around the country to customers in 
every corner. 

By late 2010 we’d completely outgrown our home 
of 25 years at Dryburgh Street in North Melbourne. 

I remember we had rented a few small factories in 
the streets behind us for overflow, and it was often 
like an episode of “The Castle”, where we had 
to move 5 pallets out onto the footpath in order 
to have space to move a pallet out of the way of 
some racking to get to a pallet of stock we needed. 
It was time to look for a new home, somewhere 
that would allow us to grow and continue to serve 
customers right across the country. 

We purchased a plot of land in Brooklyn, in 
Melbourne’s inner west, and commenced 
construction soon after. 

We opened our new distribution centre in 2012, 
having custom built the facility to suit warehousing, 
production, customisation, and to provide facilities 
for training and education. 

Initially our idea was to use the facility for branch 
replenishments, but quite quickly we started 
shipping orders all over the country to customers in 
every state. 

We moved the coining machines there, and also 
initiated laser etching of padlocks and cylinders 
– allowing customers very fast & dynamic         
product personalisation.  

The 2010’s: 

Building a new heart for the business
We had space to move ADI production into a 
dedicated facility there, allowing us to properly 
resource and service the brand. 

With the added space, we were able to improve 
our supply rate of products – space had been 
so constrained at North Melbourne some days 
we just weren’t able to move the orders through          
quickly enough. 

The 2010’s were also the time of the rise of the 
internet for functional tasks like online ordering. 
While LSC had been an early mover onto the web in 
the late 1990’s, and we’d had a high quality online 
catalogue since 2002, by 2012 we were onto our 
second iteration of “shop online” with a new web 
platform. This allowed customers to see pricing, 
stock levels, some order history and access more 
and more product information 24x7/365.  

By 2015 our Technical Education offering (TechEd) 
was formalised, and we launched with a range of 
high quality, dedicated courses – initially focusing 
on Automotive topics, but soon expanding to 
electronic security. The courses were high quality, 
theoretical, and not necessarily tied to our brands 
(although they did feature prominently of course). 

In January 2016 we launched the industries first 
dedicated automotive technical resource for 
transponders: CarLab. It was developed completely 
in-house, and the idea was to provide high quality, 
Australian market specific, accurate information 
about vehicle immobiliser programming covering 
keys, software, chips, remotes, and all kinds of tips 
and tricks including photos and videos. 

In 2017 we celebrated 40 years of partnership with 
Silca, and ran a promotion which brought winners to 
see their factory in northern Italy. 

We celebrated 20 years partnership with ABUS in 
2019, and hosted a large number of customers for a 
VIP dinner and experience in Melbourne.  

The decade had been a huge one of growth, and 
set us up for the next chapter. 

Mark Johnson

Mark’s values:  

    1) Hire decent people 

                     2) Trust and believe in them 
          3) Be of  value to the customer

To be continued..



The new ABUS 83MAX has been engineered to address the most 
common attack point of any padlock, the shackle.

For decades, the ABUS 83 series has been trusted worldwide 
for reliability and versatility. As forced-entry methods have 
advanced, the shackle has become a primary attack point for 
bolt cutters, hydraulic cutters, pry bars, and leverage tools.

The ABUS 83MAX delivers a practical security upgrade with a 
30% stronger shackle than the traditional 83 series design, 
helping increase resistance where attacks most often occur.

New ABUS 83MAX
	

30% Stronger Shackle	

•	 Increases resistance against cutting, 
spreading, twisting, pulling, and leverage-
based attacks.

•	 Designed for modern attack tools that can 
generate higher forces than those commonly 
available when the original 83 series was 
introduced.

Enhanced Protection Against Common 
Criminal Methods

•	 Provides greater resistance to bolt cutters, 
hydraulic cutting tools, and shackle-spreading 
techniques.

•	 Improves strength under twisting, prying, 
pulling, and leverage forces.

Security Upgrade Without Changing the 
Platform

•	 Retains the proven advantages of the ABUS 83 
series while adding a stronger shackle.

•	 Maintains compatibility with existing keying 
and cylinder options for a simple upgrade 
path.

Reduced Risk of Forced Entry

•	 Helps increase the time and effort required to 
attack the most exposed lock component.

•	 Supports a stronger deterrent against 
opportunistic forced-entry attempts.

Title
Title
Partcode

Mechanical Security

Search online for 83MAX OR Talk 
to your Account Manager now.

8345MAXKD
8345MAXLC
8345MAXLP

For customers already using the 
83 series, the ABUS 83MAX offers a 
straightforward way to increase shackle 
strength while retaining the platform’s 
familiar flexibility and compatibility.

30% Higher Cutting Resistance 
30% Higher Torsion Resistance 
30% Higher Pulling Resistance

Take 83MAX advantage now!

SECURITY SOLUTIONSComplete4 1926 - 2026
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Unlock the  
ULTIMATE SPORTING EXPERIENCE

DON’T MISS OUT
PURCHASE BETWEEN 
01/10/26 - 31/12/26

HOW TO ENTER: 
Receive 1 x Entry into the draw for every $1,500 you spend on ASSA 
ABLOY products during the months of October to December, 2026

LOS
ANGELES

LOS

Valued at 
$45,000 AUD

Unlock the



 

 2026 | 3rd Finalist

ASI Locksmiths (ACT)
Jason Wright 

Sponsored by

Please provide a short personal biography about yourself including 
what made you want to become a locksmith? 

I am a locksmith because there is nothing that brings me more joy 
than solving a logic-based problem with my wit and my hands. At 
the age of 15, I found a locked trunk in our home. I set to work on 
it, and I became obsessed with the lock. I never did get it open, but 
I remember how much I enjoyed learning about different types of 
locks and experimenting with new approaches. 

Learning how something is designed and understanding how it works 
inspires me to approach problems in new and innovative ways.

My work brings me great joy. It is an honour and privilege to say that 
I found my calling. I truly love my work because I know that each day 
will brings new problems for me to think through and solve.

Question 2. What are some of the skills and abilities necessary for 
someone to succeed as a locksmith?

When I first became a locksmith, I was surprised by how much this 
role demanded: patience, determination and resilience. This job also 
requires great care for your community and interpersonal skills. When 
a customer calls, locked out, they are often distressed and tired. 

They’re in a situation where they are forced to ask a stranger to help 
them access a personal part of their lives. Understanding that and 
acting accordingly, in a manner that invokes trust and comfort, is an 
absolute requirement to this role.

I am fortunate to have received several reviews that tell me what 
customers value most in my work. I have been called an “... absolute 
gentleman... friendly, a wealth of knowledge and efficient”. From 
these testimonies I learnt that professionalism, timeliness and a 
willingness to share my knowledge are all important to my role.

Question 3. What key issues do you think will affect the locksmith 
industry in the coming decade and how do you think these should 
be approached?

Over the next decade, the market will be flooded with cheap 
electronic locks. 

One method to improve this is to have reliable lock manufactures 
collaborate and/or create high-quality products and innovate new 
technologies with greater effectiveness and reach.

Locksmiths should also dedicate more time towards explaining the 
functionality, purpose, quality and maintenance of a customer’s 
chosen lock before installing.

I do this to demonstrate my integrity and prioritise their desires over 
the payout that comes from a job done poorly. Whilst this approach 
may sound overly direct and somewhat risky, I have received nothing 
but positive responses and better outcomes as a result because, 
often, a customer wants to be respected enough to be told the truth 
and gets comfort from being guided by honest, professional opinion. 
I believe this is the type of service that they should receive and it is 
the type I like to give. I also believe it has the capacity to solve many 
issues created by lack of empathy and individualism.

Question 4. Tell us why you should be Australia’s best 
young locksmith.

I am privileged to work alongside some highly skilled people. 

I greatly value the management and support at ASI Locksmiths. It is 
a multi-generational family business and, whilst few are related by 
blood, it feels like we’re a family. 

They truly value their employees and empower us by investing and 
up-skilling us at every opportunity. 

My drive to improve led me to completing an external qualification in 
project management. I’ve lead projects in the ACT, across Australia 
and in multiple countries overseas.

I believe I am Australia’s best young locksmith because I love 
and take pride in my work, I have and will continue to care for my 
community and I will do whatever it takes to be the best version of 
myself just as my workplace strives to offer the best possible work 
environment for me.

SECURITY SOLUTIONSComplete SECURITY SOLUTIONSComplete6 1926 - 2026
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LOX ES90M – High Security Electric Preload Strike

Engineered to Perform Under Pressure

Introducing the LOX ES90M Electric Preload Strike, designed to deliver reliable performance in 
demanding commercial access control applications. Engineered to release under up to 25kg of 
preload pressure, the ES90M overcomes common challenges such as door misalignment, air 
pressure differentials, warpage and heavy weather seals. 

Featuring an impressive 1,300kg holding strength, multi-voltage operation (10–30VDC) and 
field-selectable fail-safe/fail-secure functionality, the ES90M offers installers flexibility without 
compromising security. With integrated lock, door/latch and anti-tamper monitoring, an 
IP54 weather-resistant rating and a 5-year warranty, the Australian-engineered ES90M is a 
dependable solution for locksmiths and electronic security installers.

Expand your McGrath Smart Locks ecosystem with Z-Chip

Smart access doesn’t need to stop at the front door. The Z-Chip is a compact 12–24V 
dry-contact relay that brings McGrath Smart Locks convenience to roller doors, gates, 
bollards, electric strikes and magnetic locks.

•	 Expand access beyond the door – control roller doors, gates, bollards, electric strikes 
and magnetic locks.

•	 App control – connect by Bluetooth through the McGrath Locks App to issue eKeys 
and monitor access activity.

•	 Remote access – pair with a McGrath G5 Gateway for remote operation, user 
management and audit trails from anywhere.

•	 Wireless keypad accessory – add the MLKPRBB56SL for convenient PIN and card 
access.

•	 Remote accessory – add the MLTTREMBKSL remote for quick, easy operation.
•	 Ready for external installations – supplied with an IP68 weather enclosure.

premium Lock lubricant 

Keep your lock performing at their best with PROTECTA 
LOCK - A premium lock lubricant and corrosion 
protector, formulated for Australian conditions.

•	 Extend the life of your locks 
•	 Protects against corrosion, rust and coastal salt air
•	 Formulated for and manufactured in Australia 
•	 Convenient 30ml bottle, precision application for 
      locks and mechanisms. 

PRODUCT  
SPOTLIGHT visit lsc.com.au to see  

the LOX LOCKING range!

ES90M

MLZCHIP

New

LF916206202X24

Now available in a 24 
bottle counter display. 
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MLAA Conference

The locksmithing industry came together once again for the 2026 MLAA Trade Expo 
& Conference at Marvel Stadium in Melbourne, bringing locksmiths, suppliers and 
industry professionals from across Australia and New Zealand together for another 
fantastic few days of learning, networking and discovering the latest in security 
solutions.

While Melbourne turned on some typically wet weather for the weekend, the rain 
certainly didn’t dampen the mood, with a great atmosphere across the conference, 
trade expo and social events.

LSC was proud to be part of the event, with plenty happening across our stands 
throughout the conference.

This year, visitors had the opportunity to get hands-on with products and solutions 
from across our extensive range, while also enjoying a number of special activities and 
giveaways. Our live T-shirt printing proved a popular attraction, with customers able to 
customise their own complimentary tee using a selection of brand logos and designs.

We also ran regular complimentary bus tours to The Locksmithing Collection, giving 
visitors the chance to step away from the expo floor and explore our unique collection 
celebrating the history, tools, products and stories of the locksmithing industry.

It was also fantastic to welcome a number of our supplier partners and international 
guests to Melbourne. Representatives from Silca, ABUS, WH Software, McGrath Smart 
Locks and Salto joined us across the event, giving customers the opportunity to speak 
directly with product specialists and industry experts.

The conference culminated in the MLAA Gala Dinner, an opportunity for the industry to 
come together and celebrate the people and achievements that continue to shape the 
locksmithing profession.

A major highlight of the evening was the presentation of the prestigious John Andrew 
Apprentice of the Year Award, with Lochlan Brady from Ruswin Integrated Security 
Systems (QLD) taking out this year’s honour. Jointly supported by LSC, ABUS and 
Silca, the winner and their mentor will receive an incredible industry experience, 
including a trip to visit ABUS in Germany and Silca in Italy.

The Gala Dinner also marked a very special moment for LSC, with Mark Johnson 
awarded Life Membership of the Master Locksmiths Association of Australasia.

MLAA Life Membership is reserved for individuals who have made a meaningful 
contribution over many years, people who have helped shape the Association and 
strengthen the locksmithing profession through their actions, leadership and support.

A Memorable MLAA Trade 
Expo & Conference 

Congratulation to 
2026 JAAOTY Winner 
Lochlan Brady from 
Ruswin Integrated 
Security Systems 
(QLD) 
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We look 
forward 
to seeing 
you in Gold 
Coast in 
2027!

A very special 
moment for LSC, 
with Mark Johnson 
awarded MLAA 
Life Membership in 
recognition of more 
than four decades of 
contribution to the 
Association and the 
locksmithing industry.

Our complimentary 
tours to The 
Locksmithing 
Collection were a 
great chance for 
visitors to step 
away from the show 
floor and explore 
the history of the 
locksmithing industry.



BOWEN
Premium Residential Fingerprint Smart 
Lock with Low-Projection Handle

Feature PRO SERIES

10 1926 - 2026

Designed for trade installers, the Bowen makes 
smart-lock retrofits simpler with a familiar door 
preparation that helps minimise modifications. 
Its low-profile exterior lever suits screen-door 
applications, while fingerprint access, 
rekeyable key override and robust 
construction deliver a practical, premium 
upgrade for residential entry doors.

SECURITY SOLUTIONSComplete



Matt Black, Satin Nickel, Satin 
Brass (coming Soon) and 
Gunmetal Grey (coming Soon)
FINISH

Tubular Latch, adjustable  
60mm - 70mm backset
LOCK TYPE

Re-keyable LW4 profile PD cylinder
KEY OVERRIDE

35mm - 60mm
DOOR THICKNESS

IP66 on external lock housing
- Resists strong hose jets
WATER RESISTANCE RATING (IP CLASS)

225mm (H) x 73mm (W) x 24mm (D) 
LOCK CASE DIMENSIONS

1,000,000
CYCLE TESTED

Australian registered design No. 202514648
AUSTRALIAN DESIGNED

73mm24mm

225mm

Feature

Phone Access
(Bluetooth)

PIN Code

Fobs & Cards

Mechanical Key

Fingerprint

11

For double and French door installations, matching dummy handle sets are 
also available as an accessory to provide a consistent, professional finish.

Black Lock 
MLBOWBKT6070 
Satin nickel Lock
MLBOWSNT6070

Black Dummy 
MLBOWDMYBK 
Satin nickel Dummy 
MLBOWDMYSN

|  @lscsecuritysolutionsFollow us on Instagram



SLICE INTO 
SUMMER
WITH

Terms & Conditions: This promotion is exclusive to LSC account customers. Giveaway item/s will be shipped once eligible 
invoices are paid. The $ spent will be calculated for the entire promotional period.

SECURITY SOLUTIONSComplete12 1926 - 2026

How to Enter:
You can earn (1) entry for every $300 (ex. GST) spend on dormakaba products between 1st 
November - 30 November 2026. No limit to the amount of entries per customer. Purchase 
totals are calculated at end of promotional period and multiple orders added together.

Spend $300 on dormakaba products during the month 
of November and you can win one of five Gozney Arc XL 
pizza oven essentials bundles valued at $2,007

Arc XL Essentials Bundle, the 
world’s most advanced compact 
oven for creating 16” pizza!

ONE WINNER PER BRANCH
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TITLE

Primary Narrow 
Stile Mortice Lock 
DKSB2212SSS

Narrow Stile Primary 
Mortice Lock 
DKMS2602SSS

Double Cylinder Lock Kit 
DKSB2212KIT1

Entrance Cylinder Lock Kit 
DKSB2212KIT3

Classroom Cylinder Lock Kit 
DKSB2212KIT6

ADI SECURITY KEY BOXES
ADI security wall mounted key boxes are small, strong and 
reliable. They are ideal for storing keys and access cards for 
easy and quick access. We have our two main fully assembled 
boxes fitted with either a 201 cylinder or a cam lock. Less 
cylinder versions are supplied with an individual accessory  
kit specifically designed for the cylinder configuration.

Security Key Box Hinged, 
with 201 Cylinder
NMB1112201

Security Key Box Hinged, 
with 22mm Cam Lock
NMB1112CAM

Security Key Box Hinged, 
Less Cam Lock
NMB1112CAMLC

Security Key Box Hinged, 
Less Cylinder with Cam Lock
NMB11112201LC

Security Key Box Hinged,
Less Cylinder with Cam Lock
NMB11112EMLC 

suits 201 cylindersuits 22mm Cam Lock

Mechanical Security

dormakaba EVERYDAY 
GREAT PRICING

Spare Cam Only for 201 
Cylinder to suit NMB1112 
Security Key Box
NMB1112201CAM

Conversion Kit for 201003 
Cylinder to suit NMB1112
NMB1112003KIT

Spare Cam Only for Abloy 
CY414 Cylinder to suit 
NMB1112EM Security Key Box
NMB1112EMCAM

Conversion Kit for MT5 
Cylinder to suit NMB1112
NMB1112MT5KIT

ACCESSORIES

suits Abloy® Protec 201 cylinder
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HAMILTON
McGrath Smart Locks to commence 
Melbourne production of Hamilton

McGrath Smart Locks is proud to announce that 
the Hamilton smart lock has officially achieved 
Australian Made certification and can now carry  
the iconic Australian Made logo.

TRADE-GRADE RANGE

For locksmiths and security professionals, the certification provides 

another compelling reason to recommend the Hamilton to customers 

seeking a smart locking solution designed specifically for Australian 

conditions. The Australian Made logo is one of the country’s most 

recognised and trusted symbols, giving end users confidence that 

they are investing in a product developed for the local market.

“This certification is an exciting milestone for the brand and 

reinforces our commitment to delivering smart locking solutions 

designed for Australian conditions,” said Graeme McGrath.

Built to withstand harsh sun, coastal environments, dust, dirt and 

heavy daily use, the Hamilton has earned a reputation as a reliable 

smart locking solution for Australian homes and businesses.

For LSC customers, Australian Made certification provides an 

additional point of difference at the counter, helping create 

conversations around local innovation, quality and trust. As more 

consumers actively seek Australian Made products, the Hamilton 

offers security professionals the opportunity to supply a smart lock 

backed by both strong performance and a recognised symbol of 

Australian authenticity.

SECURITY SOLUTIONSComplete14 1926 - 2026

Black Lock 
MLHAMAUBKT6070 

Satin nickel Lock 
MLHAMAUSNT6070
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A FLEXIBLE, CENTRALLY MANAGED 
SOLUTION
Each student receives an individual SALTO credential 
programmed for their room, floor, lift access and 
shared facilities. Staff can manage users, access 
groups and doors centrally from reception, simplifying 
day-to-day administration and onboarding.

The system operates on a dedicated security network, 
with Buildings 1 and 3 managed as a unified platform. 
Building 2 was designed to connect into the same 
network as the development expands.

PROJECT AT A GLANCE
Site: Waterford Student Accommodation

Operator: Yugo

Installer: HBE Security

Technology: SALTO electronic access control

Applications: Student rooms, entrances, lifts, 
stairwells, common areas and car park

Scale: Approximately 385 student accommodation 
rooms and 70 common-area access points across 
Buildings 1 and 3.

DELIVERED THROUGH 
COLLABORATION
Progressive commissioning allowed the team to 
prepare and test the system before final activation. 
Close collaboration between HBE Security, SALTO 
and LSC supported quick issue resolution, smooth 
handover and training for accommodation staff.

CUSTOMER PERSPECTIVE
“The SALTO system has made day-to-day access 

management much simpler for our team. We can 

update student and staff access quickly, manage 

permissions from one place, and keep maintenance 

straightforward without disrupting residents. It 

gives us a secure, seamless way to manage access 

across the accommodation.” 

     Ashleigh Foster | Assistant 
ResidenceManager, Waterford Student 
Accommodation

SMART ACCESS FOR 
A GROWING STUDENT 
COMMUNITY: 
Waterford Student 
Accommodation, Perth

Located close to Perth’s major universities, Yugo Perth 
University Campus at Waterford required a secure, scalable 
access control solution that could support hundreds of 
residents while remaining simple for staff to manage. Working 
with HBE Security, SALTO access technology was deployed 
across Buildings 1 and 3, covering student rooms, entrances, 
lifts, stairwells, shared amenities and common areas.

Electronic Security

“The willingness to actually see 
the project through and say, let’s 
get together and figure this out, 
was important. LSC’s support and 
communication made a big difference 
throughout the project.”

        WAYNE MANSELL | HBE SECURITY

Read the full 
article here
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Experience a safer  
and more open world

27TH NOVEMBER, 2026

UNLOCK A NIGHT OF ROCK
2x Guns N’ Roses tickets could come your way!

SCAN TO SIGN UP  

Receive your BBQ kit

Enter for your chance to win an unforgettable Melbourne getaway, including two Guns N’ Roses 

concert tickets, return flights, two nights’ accommodation and $500 spending money.

National Locksmiths Day



The versatile Diskus® 
Combo 29/70
Round, weatherproof and keyless: the Diskus® Combo is a combination 
lock with a robust stainless steel housing.

•	 4 wheel resettable combination

•	 70 mm stainless steel lock body

•	 Original Diskus® design: 360° protection

•	 Hardened steel shackle

•	 9.5 mm shackle diameter

•	 Inner components are made from non-corrosive materials

•	 Anti-cut and anti-drill plate

•	 Sophisticated Diskus® welded seams

•	 Holes on the underside for water drainage

•	 Supplied boxed

         2970

Secure Containers with the 
NEW ABUS ConHasp 205
Protect valuable goods with the ABUS ConHasp 205 - a strong, 
removable container lock designed for flexible use across different 
containers.

With no drilling or permanent fixing required, the ConHasp 205 
attaches quickly to container door bars and stays firmly in place, 
making it ideal for rental or temporary-use containers. Its durable 
steel construction, zinc plating and black powder coating provide 
excellent resistance to weather and harsh conditions

    CONHASP205

Must be used with the ABUS 83/60 Padlock 8360570NLC &           
the ABUS Removable shackle to suit 83/60 Padlock 83605SA38D

Mechanical Security

Find us on Facebook |  facebook.com/LSC.AU.NZ 17
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News & Events

“Celebrating their 100 years means a reliable company 
and a century of trust behind every product they stock, 
which is key to my business’s growth”

Paul Fachin from Northside Locksmiths [SA]

“For almost 40 years, LSC has been an important and 
trusted supplier. Much of our success has been due to 
their support, innovation and encouragement.”

Tim Choules from BullAnt Security [WA]

“100 years means surviving, evolving and still creating 
something extraordinary. It’s a century of knowing that 
true quality is never out of fashion.”

Michael Acquasanta from Precision Locking [VIC]

“LSC’s 100 years represents a proud legacy of quality, 
trust, innovation, and strong relationships, built by 
generations of locksmiths and industry professionals.”

Jake Sloan from Toowoomba Locksmiths [QLD]

“LSC’S 100 Years means more than just locks and keys, it 
represents a century of trust, knowledge, and supporting 
people like me in a career I’m proud of!”

Jason Scavone from JLS Locksmithing & Security [TAZ]

“A 100 years reflects legacy, and dedication to the 
countless people who built LSC. It Shows focus on 
customer service, product development and confidence 
in the industry.”

Adam from Lighthouse Locksmiths [WA]

“100 years to us means decades of industry 
excellence, their quality products and expert 

support have helped our locksmithing business 
protect our local community daily.”

CONGRATULATIONS TO...
Daniel Turner from Rivercity Locksmiths [QLD] 

SOME OTHER HONORABLE ENTRIES WE LOVED!!!
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HAPPY CUSTOMERS

tcl Security (qld) riverina Safes locks (vic)

Joel from TCL Security in Cairns is pictured in the workshop with their 
new Silca Futura M400. The latest addition joins an impressive line-up of 
Silca machinery already in the workshop, it’s a great looking setup! 

The new ABUS display at Riverina Safes and Locks certainly packs a 
punch! Featuring everything from chains and padlocks to KeyGarages 
and more, it’s a great showcase of the ABUS range and a standout 
addition to their showroom.

Platinum Locksmiths [NSW] Roddlock Group [VIC]ESL Lock Professionals [QLD]
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DO YOU  
WORK WITH  
FAMILY?
Belong to a family business community who get it. 
We understand it’s different when its family. There are high highs and low 
lows, decisions carry more weight and the relationships matter even more.  
If you’ve ever thought, ‘is it just us?’, we’re here to tell you it isn’t. 

Join a community that understands the unique pressures and the pride that 
comes with building a business with family.

starting something 
new with family.

working in my family 
business or office. 

preparing to step up 
into leadership.

currently leading  
my family business.

a non-family member  
in the executive team. 

starting to plan my exit  
and next chapter.

retired or have handed  
the business over. 

an advisor to families  
in business.

Family Business Association (FBA) is the peak body for family-owned businesses in Australia and New Zealand. 

Learn more.I am... I am...

I am... I am...

I am... I am...

I am... I am...

FBA supports you through every stage.

Belong to a supportive community 
of family businesses, family 
enterprises and family offices 
across Australia and New Zealand.

1800 249 357 
info@familybusiness.org.au




